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I hope you find this newsletter
interesting and informative.

If you have been thinking about
making a move, are curious about
the market or buying internationally
please give me a call - it would be
my pleasure to be of service to you
in real estate.

Best regards,

SueColeman
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Canadién Real Estate Market
Continues to Improve

While we await confirmation of third quarter Canadian real estate
sales activity figures, Canadian homeowners should feel encouraged
by the positive trend reported this year to date.

The Canadian Real Estate Association
(CREA) released statistics confirming
second quarter 2009 home sales via
the Multiple Listing Service® (MLS®)

of 147,351 units - the fourth strongest
quarterly sales figure ever. With an
increase of 1.4 percent from the second
quarter of 2008, this marks the first
year-over-year increase in quarterly
activity since the fourth quarter of
2007. In June alone, over 40,000 homes
traded hands - the highest monthly
total since January 2008.

"Potential buyers who moved to the
sidelines late last year when economic
uncertainty peaked are returning to the
housing market now that the worst of
the recession may be behind us," said
Dale Ripplinger, President of CREA.

Ripplinger added, “"Chances are good
that the number of transactions in the
second half of 2009 will surpass levels
in the first half of the year."

The national MLS® residential average
sale price also scaled new heights,

reaching the highest quarterly level
ever in the second quarter of 2009. At
$318,696, the average sale price was up
half a percent from the previous record
set in the second quarter of 2008.

“Low interest rates have improved
the affordability of homeownership,
as have price adjustments in housing
markets that previously experienced
rapid price increases,” said CREA's Chief
Economist Gregory Klump. “Housing
markets where negotiations recently
favored the buyer have become more
balanced and the stage is being set
for modest price appreciation as
inventories are drawn down by sales.”

It's worth noting that the supply of
homes coming onto the MLS® market
continued to retreat in the second
quarter. That means that if you're
thinking of selling your house, you
may have more buyers interested now
than in the recent past.

Let's find time to discuss how your real
estate plans fit into today's economy.
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THE.PERFECT ARRANGEME '

How you arrange your furniture can make or break a room, both from a functional and an aesthetic
standpoint. As you place your pieces, keep in mind the following considerations.

TRAFFIC PATTERNS

This is the most important aspect of a successfully
arranged room — as good as it might look, if the room
doesn't work you won't enjoy spending time there. If you
can't cross it without walking through a conversation

or come and go without passing in front of the TV, the
room doesn't work. ldeally, furniture should direct traffic
around the room's perimeter so as to avoid being intrusive
to the people and activities in it, and allow at least two
feet of space for traffic paths.

FOCAL POINTS

Every room should have a focal point — a place for the
eye to rest. Some rooms have a natural focal point,

such as a picture window with a great view or a built-in
wall unit. Where a natural focal point is the case, your
furniture should be arranged around it in such a way as
to capture people's attention. If it doesn't have a natural
one, a room's focal point will consequently become its
largest piece of furniture (the couch in the living room,
the table in the kitchen, the desk in the den, for example).

Go Green

BALANCE

A room in which all the big, heavy pieces of furniture
are gathered together in one part of the room will

look off balance. The key to an aesthetically appealing
arrangement is to distribute visual weight evenly
throughout a room, which you can do by "mirroring” a
weighty item with another one or with a grouping of
lighter items. You also want to be mindful of the scale
of items next to each other — setting delicate side tables
next to a bulky, oversized couch won't work.

VISUAL INTEREST
When all the furniture in a room lines its walls or is all
the same size or height, the layout can look sterile. Bring
furniture closer to the middle of the room, which will
create a traffic path around the outside of the room and
help make carrying on conversation a little easier, or try
positioning your furniture on an angle. As well, a room's
layout should include furniture of varying heights and
sizes — the eye should move up and

down as it scans the room. A

Most commercial furniture polishes are petroleum-based
and release harmful chemicals into the air you breathe

at home. Keep your furniture looking shiny and new

with non-toxic products you probably already have in
your kitchen: Mix two parts olive oil with one part lemon
juice; rub the mixture into the wood with a cloth; then
polish it dry with a clean cloth. Always give the mixture a
good shake prior to use, as the two ingredients tend to
separate when left to sit.
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