
From a real estate perspective, there 
is light at the end of the tunnel. 
According to a residential housing 
forecast prepared by the Canadian 
Real Estate Association (CREA), we 
can expect national MLS® home 
sales activity to rebound next year.

Mortgage rates are currently at 
temptingly low levels for anyone 
looking for home fi nancing, and the 
value of homes are at a point that 
makes it perfect for homeowners to 
move up into areas that may have 
been fi nancially out of reach just a 
couple of years ago.

According to Calvin Lindberg, 
President of CREA, “We are caught in a 
cycle where consumer confi dence has 
been eroded because of job losses, and 
consumer confi dence is an essential 
ingredient for housing sales activity.” 
However, it must be recognized that 
life goes on, and people will always 

need to upsize, downsize and move 
homes for any number of reasons. 
Because of the current market 
climate, sellers must acknowledge 
that it’s more important than ever to 
emphasize and maximize the positive 
features in their sales presentation.

Mr. Lindberg makes a practical 
observation about today’s real 
estate market by noting that:
The essential selling ingredients in 
today’s market are realistic pricing, 
marketing, and preparation.
These crucial points are where
an experienced real estate
sales representative makes all
the difference.

As your real estate representative, I 
have my fi nger on the pulse of both 
countrywide housing trends and 
local real estate activity. I invite you 
to call me for help with all your real 
estate needs. Happy Canada Day!

Despite the dire economic news communicated in the media, 
we actually have a lot to be happy about this Canada Day.

We observe the statutory holiday on July 1 as Canada Day, 
but that wasn’t always its name. From 1879 to 1982, July 1 
was actually called Dominion Day, a commemoration of the 
day in 1867 when the fi rst colonies of British North America 
entered Confederation as the Dominion of Canada.

Happy Canada Day!

CNSF

What is Canada Day?
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I hope you find this newsletter 
interesting and informative.

If you have you been thinking about
making a move, are curious about 
the market or buying internationally
please give me a call - it would be 
my pleasure to be of service to you 
in real estate.

Best regards,

 SueColeman
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�Problem Room #1: There are too many fixed features.

Windows, doors, fireplaces, niches, bump-outs: The more 
fixed features in a room, the fewer options for furniture 
placement — unless, of course, you bring your furniture 
out from the walls, in which case you can put it wherever 
you like. Alternatively, angle your furniture on the 
diagonal. Either way, you’ll avoid the dullness of a room 
with all its furniture flush against the walls. Those spaces 
along the walls that are too narrow to accommodate 
wide pieces (e.g., sofas and tables) can then be used for 
storage and display via items like end tables and tall, 
narrow bookcases.

Problem Room #2: It has a high ceiling.

Here, you want to de-emphasize the vertical and 
emphasize the horizontal so your tall room appears 
more proportionate. You can do this using artwork 
(think about its content in addition to its placement), 
by incorporating shelving into your decor (provided it’s 
low and wide, not tall and narrow), and incorporating 
fabrics that feature horizontal lines (e.g., upholstery 
and drapery). You can also bring your ceiling down 
by installing crown moldings a few feet below it and 
painting it a warm color a shade darker than the walls. 
Lastly, go large-scale with your furniture so it’s in 
keeping with the scale of the room.

Problem Room #3: It’s long and narrow.

Segment long, narrow rooms into different “zones” — 
one for reading and another for conversation, or one 
for playing games and another for watching TV. Use 
area rugs to define each zone or separate them with 
bookcases or a room-divider screen, for example. As 
well, there are a few things you can do to trick the eye 
into thinking the room is wider than it really is: Apply 
a cool, light shade of paint to the long walls so they 
appear to recede; apply a warm, dark shade to the end 
walls so they appear to advance; and create horizontal 
lines on the narrower walls using items like shelving or 
striped wallpaper.

Problem Room #4: It’s small.

To open up a small room, start with its walls and ceiling: 
Paint the former in a light color (e.g., a pale blue or 
green, buttery yellow, or cream), and the latter in a 
lighter shade of the wall color in order to “raise” the 
ceiling. Another key strategy for opening small rooms is 
eliminating visual obstructions: Opt for furniture that’s 
not only small in scale, but open in design (think armless 
chairs, exposed legs, and glass table-tops) and match it 
to your walls in color so it blends in; maximize light; keep 
accessories to a minimum; and incorporate mirrors — the 
further you can see into a space, the larger it seems.

Room for Improvement
Not all rooms are created equal. In fact, sometimes it’s a room’s 

architecture that makes it a challenge to furnish and decorate. 

Below are four often encountered “problem rooms” and some 

tips and tricks for coping with the design challenges they pose.
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